Family office set for biggrowth
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The family office space is likely toexplode in
S-10vycars as wealth grows exponentially and
wealthy families feelthe need ioadda Laoyer
of professionalism tothelr family business
and investment struciures, ensure smooth
transfersof wealthover generations, and
ermnbark en co-Investment opporiunities.
At present there are about 45 standalone
single-Tamily olfices in Indiacompared o
2,300 n the U8, 15900 in Europe and abowt
00N Asia, a joint report by Edelwedss
Private Wealth Management and Campden
Farnily Connect, o membership network for
the ultra-wealthy community, observes
“India haswitnessed the gemeration of
vast sumsof personal wealth, thankstothe
recent sales of kssers, exits from family
businessesand the economic growthof the
country. Consequently, family offices are
becoming increasingly popular in india.
Howrever, Lhe [nct that there aneonly about
45 formal family office structares In
existence demonstratesadearthof
understandingon Uhe purpose and servioes
offiered by famity offices,” sabd Amit Paini,

director, Campden Family Connect.

Othe 78 families, with sverkge family
wealth of 3645 million and sverage famdly
ailTloe assetsunder management (ALUM) of
3318 million, studied forthis report A% per
centutilised family olfice services.

These services mostoften (22 percent )
come inthe form of hybrid family offices —
[arnily office servicesthat are embedded in
the family business, a common fonm of early
family office development. However,
familiesane professionalising their
wealth mansgéemenl Stnciunes

India remains

HOW WEALTH MANAGEMENT SERVICES

ARE USED BY THE FAMILIES {Fruresin)

Wealth management services used T 31
External wealth manageradvisers 31
Single-family office services (embadded in family business). 22
Singla-famity office lindependent of family business) 19 .
Advice fromm familyfiends 18 .
Multi-family office Ly |
INVESTMENT STRATEGY

Multi-family officeBalanced approach 5S4 I
Presevation appraoch 12
Growth 34
R ips Lol b et - Camisea i “Trge Py WARTT T Ba Bt 20

LAOO000HNW Emilicswith anet worth of
5 trillion by 2025 We are wimessing
openness from these familes o theconcep
ofa family office beyond traditional wealth
management,” said Anshu Eapoor, Head
Privage Wealth Managerment, Edelwelss, sabd.
Crnver hallafthe families (54 per cent)
operate onan investment strategy of
preservation plus growth. Thie most pogalar
aszet classes among respondenis are fixed
Income (28 percentof respondent 51, equity
(26 percent), private equity (16 per
cenhand real estate (12 peroenth

and have been establishingsingle- the focus for Overthe next 12 months, fmilies,
family officesthat are family investment onaverage, infend toimvest more
independent ofthe family with 89 percent  inequity, privace equity and
business{19 percent of of families developed market fixed income,
resporedenis), of establis- investing here and less in developing market

hingfjoining multi-family offices
(Bpercentl

About athird (32 percent)do not wse
wealth management services, take their
wealthmanagement advice from family or
[riends(18 percent), o rely onextemal
advisers (31 percentl

“Indiahas abour 150000 HNW (high net
worth) fnmilies with o cumularive networth
of Z2irillion This number s expected torise

fixed income, real estare and
hedge lunds, India remainsthe focus for
Tamily Investrment with 99 percent of
families investing in India.

In preparation forthe large-scabe
penerationaltransition that has begunito
rake place globally, 62 per centof famikies in
India now hawve some form of sucoession
Plan in placs, However, only 19 peréentof
thiese are written and formally agreed upon,




